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the first 4 months of using Adit

Challenges

Managing different software tools, including Weave, NexHealth, Stax, and Practice Analytics
slowed daily operations.

Limited visibility into front office phone performance.

Weak Dentrix integration complicated online scheduling.

Manual reporting slowed down morning huddles.

Payment messaging created patient confusion and friction.

Solutions

Adit Voice & Call Intelligence integrated phones, call tracking, scoring and coaching insights.

Patient Communication Tools including texting, appointment reminders, recall campaigns, and
canned messages.

Online Scheduling & Digital Forms streamlined self-scheduling and a smoother new patient intake

\ process.
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With Adit, you really get a lot of bang for your buck. It has all the features that ® Practice Analytics & Morning Huddle real-time reporting, production tracking, and daily goal visibility.

you need, plus it's much more cost-effective than some of the other software Pozative automated Google review request campaigns.

out there. Once we realized we could switch everything over, get more ® Adit Pay integrated patient payment processing.
features, and save quite a bit of money, it just made sense to make the move.
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